\ - Al workflows for Sage 100 manufacturers

Al workflows for Sage 100 manufacturers.
A human in the loop on every action.

US-based discrete or process manufacturers, $20M-$250M revenue, running Sage 100. If any of these sound
like your shop:

"Sage tells you what you bought. It can't tell you what's running late on the floor."

"Shop floor data is in three places. None of them is Sage, and they don't agree."

"Service can't see WIP. WIP can't see the customer. Everyone CC's everyone.”

"Every question is a tab-switch. Sage, Excel, Outlook, the shop floor tablet. Repeat."

A chat surface tied to your Sage instance, your Structured automations like Update Receipt of
shop floor, your inbox, and your CRM. Ask a Goods. Eight named steps from email-arrives to
question in plain English — get answers across all Sage-updated, with a Review & Approve gate
systems. before anything writes back.

"How does our margin on the XYZ product line in Triggered by inbound email, by a schedule, or
Sage compare to what we quoted in Salesforce?" manually.

Both modes live in your team's Outlook side panel. No new console, no new tool to learn. Nothing writes to
Sage without a named human approval. That's not a setting — it's the architecture.

In production at a $200M North American manufacturer. First workflow: shipping receipts — Sage, end-to-end
with audit log.

$15K — $25K founding setup Locked-in usage rates for life

One workflow, production-ready in 45 days. As the market price moves up, yours doesn't.
Direct line to the team Your workflows on the roadmap

Slack with the founders. Phone that rings. No tier-one Your priorities shape what we ship next.
queue.

A 30-minute call. Bring the workflow you'd most like to stop doing manually. If it fits, you'll have a written proposal
within 48 hours.
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